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“I just wanted to ask if you would have interest in helping me help my new clients in securing top professional services.  It is important to me that my clients are dealing with the best level of professional services, so I do a survey with professionals like yourself and with all of my clients to have them help me help my new customers by identifying the best in the services out there.  So, if I may, I’d like to ask you, on a scale of 1 to 10, with 10 being the best, how would you rate the following professionals you currently do business with?”

Professional    Rating
               Response 1


Response 2

Realtor® 
       _____

     Don’t have one  
       Would like one

CPA

       _____

     Don’t have one

       Would like one

CFP

       _____

     Don’t have one

        Would like one

Attorney
       _____

     Don’t have one

        Would like one

Insurance
       _____

     Don’t have one

        Would like one

If they list any of these as a 9 or 10, your next step is to get the name and number from them so you can contact their contact and refer them your new customer and set up a reciprocity in exchanging services for their customers.  
If they list anyone below a 9, ask them if they would like to have a professional rated as a 9 or 10 by your SOI, etc. and share the contact info of that referral partner. If you don’t have one in each profession, make calls until you get one.

Copyright© 2016 All Rights Reserved – Terri Murphy Communications – Improve My Tomorrow Coaching              

